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Pedepar. ConnansHO OpUCHTHPOBAHHAS YKOHOMHKA KaK cTpaTermyeckas neib pa3sutus PO akrya-
JIU3UPYET BOMPOCHI UCIOJB30BAaHUs B MPAKTUKE YIPABJICHUS XO3AHUCTBYIONIMMHU CyOBEKTaMU KOHIICTI-
IIUH COIMATBFHO-3THIECKOTO MAPKETHHTa, HHTETPUPYIOMIETro B cebe 3P PEeKTUBHYI0 KOMMEPUECKYIO esi-
TENBHOCTh W COIMMAJIFHO OTBETCTBEHHOE TMoBeneHNE. CeabCcKoe X03SIHCTBO, BRICTYIAsI TAPAHTOM IIPOJIO-
BOJILCTBEHHOH O€30MIaCHOCTH CTPAHBI, SBILLACH KaTalM3aTOPOM Pa3BUTHSA CEIBCKUX TEPPUTOPHU II0
OTIPENICIICHUIO, SABISICTCA COLUAIBFHO OPHEHTHUPOBAHHOW OTPAcibio. A HHCTPYMEHTHI COLHAIBHO-
OTUYCCKOI'0 MAapKETUHIAa, HA Hall B3rJIA4, TOJbBKO YCHUJIAT 3HAYUMOCTDH peanmyeMoi/i COHHaJ’IbHOﬁ MHC-
cun. CenbCKOE XO3SMCTBO ABIIAETCS Benyllel cucteMooOpasyroleit oTpacibio benropoackoit o6nactu.
Peruon BxomuT B TOM-5 cy0ObekTOB PP 1o 0ObeMaM BasIOBOM MPOAYKIIHH CEIBCKOTO X0O3SICTBA, MPOU3-
Bozs 4,0% 1o P® u 15,0% no LDO., 3anumast ceronus 3-e mecto. [IoCKonbKy BOMPOCH! COITUAIBHO OT-
BETCTBCHHOTO TIOBEICHUS, IT0 MHCHHIO OIIMIOHEHTOB, MOTYT BBI3BIBATh OTPHUILIAHHE CO CTOPOHEI OM3HEC-
€000IIecTBa, MBI CUUTAEM aKTyalbHBIM IPOBECTH UCCIICIOBAHAE BO3MOXKHOCTH M TOTOBHOCTH pealin3a-
U KOHIICTIIUU COIHAIbHO-3THIECKOTO MAPKETHHTA B CEITLCKOXO3SIMCTBEHHBIX OPTaHU3AISIX PErHOHA.
PesynbraTtel aHanmm3a IBYX(AKTOPHOTO B3aMMOJCHCTBHS OIICGHKHA TEKYIIETO COCTOSHHUS COIMAJIbHOM
JICATEIbHOCTH U BOBJICYCHHOCTH B €€ MPOLIECCHI M YEThIPEX(aKTOPHOTO B3aUMOJICHCTBHUS MEXKIY TEKY-
meﬁ )44 OHeHKOﬁ MCPCIECKTHUB TaKOBOM MOATBCPKAAIOT U JOKa3bIBAIOT I'OTOBHOCTH HCIIOJB30BaHHSA B
MPaKTUKE YHPABJICHUA NPECANPUATUAMU arpoOnpOMBIIIIJICHHOIO KOMIIJIEKCA PEruoHa KOHUECIIUKU COLU-
IBbHO-3THYECKOTO MapkeTunra. Tak, 44,5% pykoBoautenei, 30,5% akuunonepos u 34,5% pabOTHUKOB
CeNBCKOXO3SHCTBEHHBIX MPEANPHUATHI IPUIHAIOT BAXKHOCTh M CTPATETHUYECKYIO 3HAYMMOCTD COIHATBHO
OTBETCTBEHHOTO MoBeneHus. [Ipu stoM, meremkepsl (20%), akmuoneps (19,8%) u paborauku (20%)
YKa3bIBaIOT HA TO, YTO aKTHBHO BOBJICUCHBI B PEATHM3AINIO COIIMANTBHBIX MIPOTPAMM U TOTOBHI K TaHHBIM
uHUIMaTHBaM B nieperektuse (21,7%, 21,3% u 20%, coorBeTcTBEHHO). 22,5% 00CIy)XKHBaeMoOro Hace-
JICHUS yKa3aJi Ha HEOOXOAMMOCTh YCHIIEHHs] COIIMAIBLHOM MO3ULUK OM3HEC-COO0IIeCTBa, HE OTpHULIas,
IIpU 3TOM, peanu3anuu TakoBoil (19,6%). IIpu 3ToM, colMaNbHO-3THYECKUI MapKeTHHT, 110 MHEHHUIO
PECIOHACHTOB, SABJIACTCA CTPATCTUUYCCKUM KOHKYPCHTHBIM IMPECUMYHICCTBOM «BBICOKOI'O MOpAAKa» U
MTOJIOKUTEIHHBIM 00pa30M BIHACT HA (POPMHUPOBAHUE UMUIKA U ICTOBOH PEITyTAIIUH IIPEIIPUSTHIA.

KiroueBble cj10Ba: OTPacib CENbCKOTO XO3CTBa, MPEANIPHUATHS arpOIPOMBIIUICHHOTO KOMILIEKCa,
MapKETHHT, COIIHAIbHO-3THIECKUI MapKETHHT, COIMAIBbHAS OTBETCTBEHHOCTD.
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Abstract. A socially oriented economy as a strategic aim for the development of Russian Federation
highlights the need to utilize the concept of social and ethical marketing in business management prac-
tices, integrating effective commercial activity and socially responsible behavior. Agriculture, as a guar-
antor of the country’s food security and a catalyst for rural development, is inherently a socially oriented
industry. We believe that social and ethical marketing tools will only enhance the significance of social
mission being pursued. Agriculture is a leading systemically important industry in Belgorod region. The
region is among the top five constituent entities of the Russian Federation in terms of gross agricultural
output, accounting for 4.0% of the national total and 15.0% of Central Federal District, currently rank-
ing third. Since issues of socially responsible behavior, according to opponents, may be rejected by the
business community, we believe it is relevant to conduct a study of the feasibility and readiness to im-
plement the concept of social and ethical marketing in agricultural organizations in the region. The re-
sults of the analysis of two-factor interaction between the assessment of current state of social activity
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and involvement in its processes and the four-factor interaction between the current and assessment of
its prospects confirm and prove the readiness to use the concept of social and ethical marketing in the
management practices of enterprises in the regional agro-industrial complex. Thus, 44.5% of managers,
30.5% of shareholders and 34.5% of employees of agricultural enterprises recognize the importance and
strategic significance of socially responsible behavior. Moreover, managers (20%), shareholders
(19.8%) and employees (20%) indicate that they are actively involved in the implementation of social
programs and are ready for these initiatives in the future (21.7%, 21.3% and 20%, respectively). 22.5%
of the served population indicated the necessity to strengthen the business community’s social position,
while 19.6% did not deny the current implementation of this goal. Furthermore, according to respond-
ents, social and ethical marketing is a strategic competitive advantage of the highest order and has a
positive impact on the image and business reputation of enterprises.

Key words: agriculture, agro-industrial enterprises, marketing, social and ethical marketing, social

responsibility.
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Beenenne. KoHuenuusi couuanbHO-3THYEC-
KOTO0 MapKeTHHTa, CTOJIb aKTyajibHas JUlsl JIaHHO-
TO 3Tama pa3BUTHA SKOHOMHKH P® mcxomut n3
TOTO, YTO OpraHMW3alWs [ODKHA HE TOJBKO
3G (PEKTUBHO OCYIIECTBIATH CBOIO IESTEIHLHOCTD,
HO TaKKe IOJAEPXHUBaTh W YIydIlaTh OJaro-
COCTOSTHHE, KaK OTJIeNIbHBIX MOTPEeOHTENeH, TaK 1
obOmectea B ueioMm [1]. [laHHas KoHUeIHs
npeanonaraeT 00sA3aTElIbHYI0 YBS3KY TaKHX
(axkToOpoB, Kak: NPUOBLIb OpPraHU3alMH, YKOHO-
Mudeckas d(PQEKTUBHOCTh W y4eT OOIIECTBEH-
HBIX W TIOTPEOUTENBCKUX HHTEpecoB [2], 4TO

MO3BOJIUT HE TOJBKO  OOECIEYnTh  BKJIA
Ou3HeC-coO0IeCTBA B pEIICHHE COMUATBHBIX
mpobmem [3], HO © CTaHET HCTOYHHUKOM

MIPOJIOHTUPOBAHHBIX BO BPEMEHH KOHKYPEHTHBIX
MPEUMYIIECTB 3a CueT (POPMHUPOBAHHS U YKPEII-
JIEHUSI TIOJOKUTEILHOr0 HUMHKa B  IJla3ax
moTpeOuTeNeH, MapTHEPOB, OOMIECTBEHHBIX Opra-
Huzauui [4] U Opyrux 3avMHTEPECOBAHHBIX JIMII;
00eCIIeYUT BBICOKHMIA YPOBEHBb JOBEPHUS, JIOSIIb-
HOCTB CO CTOPOHBI PaOOTHHUKOB, MOKYIa-TeJIeH U
o0IiecTBa B 1EI0M; 00ECIICUYUT POCT HHBECTHIIM-
OHHOM MPUBIIEKATEIHHOCTH OpTaHu3amuu [S].

IIpu aTOM, CyLIECTBYET U IPOTHUBOIIONIOKHBIN
B3TJIS1] HA COIMANbHYIO OTBETCTBEHHOCTH OM3HE-
ca. OnnoHeHTaMy JaHHOW KOHLENLUHUU MNPUHSATO
cuutatb Munrona ®puamana, T. JleBura,
®. Xaiieka, yKa3bIBaIOLIUMX Ha TO, YTO PACXOJIBI
Ha COLMAJIbHYI0 OTBETCTBEHHOCTh MPOTHUBOpPEYAT
MIPUHIIUITY MAaKCUMU3AINH IPUOBUIH, - BEyIIEMY
NPUHIIAITY, CBOMCTBEHHOMY  KOMMEPYECKOM
opraHuszaiuu [6].

IToToMy B KadecTBe IeJIM MCCIEIOBAHUS BBI-
CTyHaeT OLEHKAa TOTOBHOCTH M BO3MOXXHOCTH
HCIOJIb30BaHUs B MPAKTUKE YIPABIEHUS CEIbCKO-
XO035IICTBEHHBIMU NpenpuaTusaMu benropoackoit
007aCTH  KOHILENIMM  COLHMAIbHO-3TUYECKOTO
MapKeTHHTa W €€ COOTBETCTBYIONIMX HWHCTPY-
MeHTOB. IlocTaHoBKa LiEIM  MCCIEIOBaHUS
o0yciioBUNIa BBIZICIEHUE CIEAYIOMUX  3aJ]ad:
OLICHKA MPUOPUTETHOCTH peaju3alud COLMaIb-
HOM  JCATEIIbHOCTH  CEIbCKOXO3SHCTBEHHBIX
NPEeANpUSATH PEruoHa; OLEHKAa BOCHPHSITHS
COLIMAIBHON  JEATCIbHOCTH  MEHEIKMEHTOM,
COTPpYIHUKAMH U aKIMOHEpaMH OpTaHH3aIlHIA;
OIICHKa YJOBJIETBOPEHHOCTH OOCITYKHBAaEMOTO
HAacCeJIeHUs pean3alfeil COIUAIBHON JesaTemb-
HoctH npennpusatusvu AITK.

Ycaosusi, marepuansl W Metoanl. Ilpu
HaIlMCaHUY CTaThU UCIOJIb30BAINCH METOIBI COO-
pa, CpaBHEHHUS W aHAIM3a CTATUCTUYCCKHUX JaH-
HBIX O JICATENBHOCTH CEJIbCKOXO3SIHCTBEHHBIX
OpeanpusTdil u opranuzauuid  benropoackoit
obmactu. B kadectBe 0OBEKTa MCCIEAOBAHMI
BBICTYIMJIM ~ OTAEJIbHBIE  arpONpPOMBIIIJICHHBIE
npennpusatus benropoackoit obGmactu: rpymnna
kommaHuit  «Arpo-benoropee» (I'K  «Arpo-
Benoropse») — OMH U3 JIHIEPOB HPOU3BOIHUTE-
neil cBuHMHBI B P® [7]; rpynma komnaHuit
«OQDKO» ('K «ODKO») [8] BXOOUT B peUTHHT
200 xpynHeHmMx 4YacTHeIX KomnaHuil Poccum c
BEIpYYKO# Oonee 146 mupxa. pyd. — mpousBoaH-
TeNb (pacoBaHHBIX Macel, KUPOB, MaprapHHOB,
MallOHEe30B, KETYYNOB M MOJOYHBIX HOTYpPTOB B
P®; OO0 «Arponpom-MHBECT» — HPOU3BOAU-
TeNb MOJICOTHEYHOI0 Maciia, MUHEPAJIbHOW BOJIBI
W CIIQJIKUX Ta3WpOBAHHBIX HAIWUTKOB. Pe3ynbTa-
THI, TIPEJICTABJICHHBIE B CTaThE, OCHOBBIBAIOTCS HA
WCTIONIb30BAaHUH 3KOHOMHUYECKHX METOJIOB HCCIe-
JIOBAHMS, CHCTEMHOM H CTPYKTYpHO-(YHKIIHO-
HQJIBHOM IMOJIXOA€ K HCCIIEOBAHHIO KOHIIENTY-
AIBbHBIX COLMANBbHO-I)KOHOMHYECKUX MpoOiIeM, C
MPUMEHEHHEM MOHOTPapHIECKOro, COIMOJIOTH-
YEeCKOr0 TIOAXO0JI0B, METOJOB CPAaBHUTEIBHOTO
aHanu3a. B mpomecce ocymiecTBICHHUS HCCIENO-
BaHMS CTPYKTYPHl IPHOPUTETHOCTH COLMAIBHO-
3THYECKOTO MAapKETHHIa M BO3MOXHOCTH €ro
peanuzanyi B OPTaHM3ALUAX OBUI MCIOJB30BaH
JIUCTIEPCUOHHBIN aHaJIW3 pe3yslbTaToB OMpoca, a
TaKXe METOJbl PAaHTOBOTO AMCIIEPCHOHHOTO aHa-
nu3a Kpackena-Yomnuca u MeIMaHHbINA TeCT. J{ist
XapaKTepUCTHKH CTAaTHUCTUYECKON 3HAYMMOCTH
pa3nuuMil OLEHOK B pa3pe3e 4YacTHBIX 3ajad HC-
CJIeJOBaHUS HAMU UCIOJIb30BAJICS] PAHTOBBIN 1UC-
nepcuoHHbl aHanu3 dpuamana. IIpu nzyuenun
CTPYKTYPHI TIPHOPUTETHOCTH MPOOIEM COIHAIIb-
HO-3THYECKOTO MapKETHHra U yCTAaHOBJICHHUS 3Ha-
YUMBIX 3aBHCHMOCTEH MEXIy €ro 3JeMEHTaMH
HamM# OB HCIIOJIB30BAaH METOJ JIOTJIMHEHHOTO
aHaJIM3a TaOJIUI] CONPSKEHHOCTH.

PesyabTrarel u  oOcyxknenme. Cenbckoe
XO3MHCTBO — BaXHeWIIas cucreMooOpasyromas
oTpacib S3KOHOMHMKHM benroponckoit oGmacty.
ATpPOIIPOMBIIIICHHBII KOMILIIEKC pernona
WUrpaeT BEAYIIYI0O pPONb Ha  POCCHHCKOM
arpornpo0BOILCTBEHHOM phIHKE [9]. Tak, pernon
CTa0MIBHO  BXOOUT B  TON-5  CyOBEKTOB
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OKOHOMUYECKHE HAYKH

Poccuiickoit ®denepanuu 1o o0beMaM BaJIOBOWA
MPOAYKIMK  CEIILCKOTO  XO3AHCTBA W K

HACTOSIEMY MOMEHTY 3aHMMaeT 3-¢ MecTo

(tabm. 1).

Tabmmma 1 — [o3unmu Benropoackoii 001acTi Ha pEIHKE arpONPOMBIIUIEHHOTO KoMIuiekca PO B

2024 romy
Table 1 — Positions of the Belgorod Region in the Agro-Industrial Complex Market of the Russian
Federation in 2024
Cerment TokasaTeis Mecto benroponackoit HpouueHT Bbenropon-
obmactu B PD cKoii obnactu ot PO
Cenpckoe X035HCTBO 367,5 mapx pyo. 3 4,3%
IIpon3BoacTBO CKOTa U 1,8 MuH. TOHH 1 12,0%
IITUIEI HA YOO
B T.4. CBUHHHA 1,0 MyH. TOHH 1 16,3%
NTHIA 775 ThIC. TOHH 1 8,1%
3epHo (B Bece nocye 2 436,6 ThIC. TOHH 7 2%
JIopabOTKH)
CeMeHa TI0JICOJTHETHHKA (B 383.7 Thic. TOHH 12 2.3%
Bece mocie qopaboTKm)
CaxapHasi cBeKJIa 2 325,2 THIC. TOHH 8 5,2%
Mosoko 714,7 THIC. TOHH 7 2,1%
Sliino 1564,9 muH. mrT. 7 3,4%
B permone co3maHo W TUHAMHYIHO (HYHKIIHO- MpexJe Bcero, cenbckoro. OmHAKO, HA JaHHBII
HUPYET BEICOKOTEXHOJIOTUYHOE, KOHKYPEHTOCIIO- MOMEHT aKTyalbHbl BOIPOCHI BO3MOXHOCTH

COOHOE CEJbCKOXO3SHCTBEHHOE IPOHU3BOJICTBO,
(hopmupyroLIee arpornpoa0BOILCTBEHHBIH PHIHOK,
IKOHOMHUYCCKYIO 0e30MacHOCTh 00JacTH, TPYIO-
BOI U IOCEJCHYECKUN MOTCHLUAN TEPPUTOPUN
peruoHa.

CommanpHass  3HAYUMOCTH  JIESATEIHHOCTH
TIPEINPUATHH arpONPOMBIIIICHHOTO KOMIIICKCA,
0e3yCIIOBHO, OYEBUIHA. A B YCIIOBHSIX Pa3BUTHA
COLIMAJILHO OPUEHTHPOBAHHOW YKOHOMUKH, €IIE B
OoubllIeil CTENEHW Uil CEeNbCKOXO3SHCTBEHHBIX
OPEANPUATUA CTAHOBATCA AKTYaJIbHBIMU BOIIPO-
ChbI UCTIOJIb30BAHUA B MMPAKTUKE YIIPABJICHUA KOH-
HEeNIAN  COIUANBHO-3THYECKOTO  MapKETHHTa,
CBOWCTBCHHOTO, Ha HAIl B3TJIA[, Pa3BUTHIO JaH-
HOW OTpaciii, IO OIpeNeNleHuI0. Tak, coriacHo
JAHHOM KOHIEIINH, MPEIIPUITHS arpOIpOMBIII-
JICHHOTO KOMIUIEKCA IEPMaHEHTHO pPEalU3yIoT
COLIMAJIbHBIE LIeJIM, HEWTpaIn3ys WM OCialdiss
BJIMSIHUAE COIMANbHBIX mpobiieM [10], Takux, Kak:
obecreyeHre MPOJOBOJILCTBEHHONH Oe30macHo-
CTH, TIOBBIIICHHE Ka4yecTBa >XM3HH HACCICHHUS,

U KOHOMHYECKOH I1elecoO0pa3sHOCTH OCO3HaH-
HOM peanu3aliy COLMATbHO-ITHYECKOTO MapKe-
THHTA, MO3BOJIIOIIEr0 (OPMUPOBATH M YKpeEIl-
JSATH  JIGJIOBYIO  PEIyTalMio, OJaronpHUsITHBINA
UMUK, ¥, COOTBETCTBEHHO, KOHKYPEHTOCIIOCO0-
HOE ToJIoKeHHe Ha pbiHKe. Comep’kaHne OCHOB-
HBIX 337124 HCCIEJOBAaHMS ITOCIYXXHJIO OCHOBOM
CTPYKTYpPHPOBaHHS  OOBEKTa  HCCIICIOBAHUS,
OXBATBIBAIOIIETO YEThIpE TPYMIBI 3aHHTEPECO-
BaHHBIX JIMI: MEHEIDKEPHI; PANOBbIE PAOOTHUKH
HCCIIeYeMBIX OpTraHU3alUil; aKIHOHEPHI; MOKY-
nareiad. B xozme uccienoBaHMs METOIOM BbIOO-
pouHOro 0TOOpa OBUTH cHOPMUPOBAHBI 4 TPYIIITBI
PECIIOHAECHTOB, YHCICHHOCThIO 40 YeIoBeK Kax-
nas. OtOop mpoBommics B paiioHax bemropon-
CKOH 00J1acTH Ha OCHOBE CTPaTU(HUKALNH I10 YHC-
JICHHOCTH HAaceJIeHHs, 00CIIy)KUBAEMOTO OpraHH-
3anusamMu. OmHcaHue TEPBUYHBIX pPE3yNbTaTOB
ompoca B paspe3e TIPYNI  PECIOHICHTOB
(3aMHTEpEeCOBaHHBIX CTOPOH) MPEICTAaBJIEHO Ha
pucyske 1.
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Puc. 1 — Pe3ynbratsl McciiegoBaHus IPHOPUTETHOCTH PEATN3ALMN COLUALHO-3THYECKOT0 MapKETHHTa
B CEJIbCKOXO3SHCTBEHHBIX OPraHU3alMsIX B pa3pese Pyl pecloHIeHTOB, Yo
Fig. 1 — Results of the Study on the Priority of Implementing Socio-Ethical Marketing in Agricultural
Organizations, Broken Down by Respondent Groups, %
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JlanHble, IpecTaBlIeHHBIC HA PUCYHKE 1, CBU-
JIETEJI,CTBYIOT, YTO HMEET MECTO 3aKOHOMEp-
HOCTh CHM)KCHHUSI 3HAYMMOCTH HPOIECCOB U pe-
3yIbTAaTOB COLMAIBHOMN ACATEIBHOCTH VIS 3aUH-
TEpPECOBAHHBIX CTOPOH B COOTBETCTBHH C UX IIO-
JIO’)KEHUEM B CUCTEMe yIpaBJIeHHs OpraHu3aLHs-
MH. JTO 3aKOHOMEPHOCTH (POpPMaNN3yeTcs TeM,
YTO Ul PYKOBOJUTENEH OpraHu3aluil OIEHKa

BOCTIPUSTHS COTPYTHUKAMU, 3aHATHIMU B cepe He-
MOCPEICTBEHHOTO 00CTYKHBaHUS TIOTPEOUTEIICH.
B cBow ouepenp MOCIEqHSS MPEBBILIACT YPO-
BEHb COIJIACHSl pealn3allii COIHMAIbHO-3THYEC-
KOTO0 MapKeTHHTa B Cpeile aKIIMOHEPOB U YPOBEHb
YIOBIETBOPEHHOCTH OOCITYKHBAEMOI'0 HACEICHHSI
peanu3aiyeil ColMaIbHON JEATEIHHOCTH B Opra-
HU3aIusIX. B3BelieHHas OajibHAs OICHKA, Xapak-

MPUOPUTETHOCTH  COLUAIBLHOW  JEATCIBHOCTH
SBISETCS 0OJiee BELICOKOHM, 4YeM OICHKAa €€

TEPU3YIONIass OTMCUCHHYIO TCHACHIIUIO MPEICTaB-
JIeHa B Tabiuie 2.

Tabmuua 2 — B3BerieHHas OanibHAas OLEHKA pealn3aliiy COLHMAIbHO-ITUYECKOr0 MapKeTHHra B
CeNIbCKOXO3SICTBEHHBIX OpPTraHU3alMsiX B pa3pese rpyIil peclioHACHTOB

Table 2 — Weighted Score Assessment of the Implementation of Socio-Ethical Marketing in
Agricultural Organizations, Broken Down by Respondent Groups

. B3Bemrennas OanabHas
I'pynmsl 3anHTEpECOBaHHBIX Hccnenyemslii acTieKT CONMaIbHO-
OLICHKA HCCIIEyEMOTO
CTOPOH (PECIIOHICHTOB) STHYECKOT'O MapKeTHHTa
acrexTa
MPUOPUTETHOCTD COIMATbHO-3THIECKOTO
AIMUHHCTpPATUBHO-
< MapKeTHHTA JUI CyOBEKTOB YIPaBICHUS
YIPaBJICHYECKUH MIEPCOHAI N 4,3
. HKOHOMHUECKOH JIeATEILHOCTBIO C/X
C/X OpraHu3aIuii o
OpraHu3aIui
BOCIIPUSITHE COLNATBHO-3THYECKOTO
CoTpyIHUKH C/X OpraHU3alnit MapKEeTHHTA COTPYIHUKAMH ()YHKITHO- 3,6
HaJbHBIX NOAPa3/IeJICHUN OpraHu3aluil
corjiacue ¢ 3aJadaMy M CpeACTBaMHU
. peanm3aliy COUAIBEHO-3THIECKOTO
AKIHOHEPHI C/X OpraHu3aui 33
MapKeTHHTa B Cpe/ie aKIIMOHEPOB C/X
oprasusanui
YIOBIETBOPEHHOCTH NOKYTIATENCH
IToxynarenu peanuzanyeit CouanabHO-3TUYECKOTO 2,7
MapKeTHHTa /X OpraHu3alUsIMU

JlanpHeimas onieHKka NPHOPUTETHOCTH COILH-
aIbHO-3TUYECKOT0 MApKETHHIa B OpraHU3aLUsAX
B XOJi¢ TIPOBOJMMOTO HCCIIEJIOBAaHHS CBSI3aHA C
XapaKTEpPUCTUKOHW pacIpeneieHss OTBETOB pe-
CIIOHJICHTOB B pa3pe3e 3aJJaHHBIX BOIIPOCOB.

JlaHHbIe, TIpeicTaBlICHHBIE Ha PHUCYHKE 2,
CBHJICTEIICTBYIOT O HEPABHOMEPHOCTH pacmpe-
JIeNIeHUsI TPYMI PECTOHJCHTOB B pa3pe3e Xa-
paKTepu3yeMBIX BOIPOCOB. Tak, ecnu A pyKo-
BOJAUTENEH CEIbCKOXO3AHCTBEHHBIX OpraHU3a-
IIMH B MIPUOPHUTETE TEPCHEKTUBBI HAPAIIMBaHUS
COLIMAIBHONW AEATENIbHOCTH M TOJIOKUTEIbHON

CPaBHHTENILHOM XapaKTEPUCTUKH CYOBEKTOB CHUC-
TEMBI C JPYTUMH Y4aCTHUKaMH PBIHKA CEJIbCKO-
XO3SHCTBEHHOH MPOAYKIINH, TO Ul PAOOTHUKOB,
3aHATHIX B c(epe HEeTOCPEICTBEHHOTO 00CITyXKH-
BaHMs NOTpeduTenell Hanbosee MPUOPHUTETHBIM
aCIIEeKTOM BOCTIPHSITHSl COLMAIBHBIX acleKTOB
BBICTYIIa€T BOBJIEYCHHOCTh B IPOIECCHI COIHU-
aNbHOM JeATeNIbHOCTU. Pe3ynbTaThl McciemoBa-
HHUS TaKXKe IO3BOJSIOT OTMETHUTh pa3iIu4us B
OIIEHKE NMPHOPUTETHOCTH PeaTu3alfy COIHAJIb-
HO-3THYECKOTO MapKeTHWHra CPeAr aKIHOHEPOB
W HaceJIeHNUs], 00CITyKMBAEMOT0 OpraHU3alUsIMH.

100

Pabotauku

PyxoBouremm

u OIICHKAa TEKYIICTO COCTOSTHUA

™ OLEeHKA BOBJICYCHHOCTH

™ PeTPOCIIeKTHBHAS OLICHKA

™ cpaBHMTENIbHAS OLCHKA

20,1

AKIHOHEPDI ObciysxuBaemoe

HaceJICHUe

OILICHKA TIEp CIICKTHB

Puc. 2 — PacnipeziesieHie HAKOIUICHHBIX OLIEHOK MPUOPUTETHOCTH COLUATBHO-ITHIECKOTO
MapKEeTHHTa B CEJIbCKOXO3SMCTBEHHBIX OPraHU3aIMsIX B pa3pe3e IPyII PECIOHICHTOB, %
Fig. 2 — Distribution of Accumulated Priority Scores for Socio-Ethical Marketing Implementation in

Agricultural Organizations, Broken Down by Respondent Groups, %
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Ecnu st akiimoHepoB XapaKTepHa BbICOKas OLICHKE TEKyIIeH COIHWAIbHON JESITEIbHOCTH
CpaBHUTENbHAs OIIEHKA COLIMANBbHOM JesTelbHO- opranmzanuii. OTMedeHHas 3aKOHOMEPHOCTh
CTH CeNbCKOXO3SHCTBEHHBIX OpPTaHHM3aIlNi B CO- MOATBEPIKAACTCS 3HAYCHUSIMU cpenHeld Oauib-
MIOCTABICHUN C MPOYNMH CyOBEKTaMM XO3Sii- HOW OLIEHKOM MO BONpPOCaM YacTHBIX 3ajad HUC-
CTBOBAHMS, TO yJOBIETBOPEHHOCTH OOCITyKHBae- CIIEJIOBAaHUS B pa3pese IPyII 3aUHTEPECOBAHHBIX
MOTO HaceJeHHsl Hauboee SIBHO IPOSBIISETCS B CTOPOH, MPEICTABICHHBIMU B TabIHLE 3.

Tabmmma 3 —  XapakTepucTWKa  NPHOPUTETHBIX  HANPaBICHHHA  OLEHKH  pealn3aliui

COLMAJIHO-3THYECKOT0 MAapKeTHHTa B CEIbCKOXO3SMCTBEHHBIX OpPraHM3alUMsAX B paspese TPyl
PECIIOHICHTOB

Table 3 — Characteristics of the Priority Areas for Assessing the Implementation of
Socio-Ethical Marketing in Agricultural Organizations, Broken Down by Respondent Groups

I'pynmnel 3aunTepecoBannblX | [IpuopuTeTHOE HampaBieHNE OLIEHKH COLH- Cpennsist GayubHast
CTOPOH (PECIIOH/ICHTOB) IBHO-3THYECKOTO0 MapKeTHHTa OLICHKA HaIpaBJIeHUs
- O)KHZaeMasi IMHAMUKa YPOBHS peai3alin
COLMAIBHO-ITHYECKOT0 MapKETHHIa B
AJZIMUHHCTpATUBHO- .
o OpraHM3aINsX;
yIpaBJIeHUYeCKHU TepcoHa 4,7
. - CpaBHMTEIIbHAS OLICHKA YPOBHS peasii3aluu
C/X OpraHu3aIuii .
COLMAIbHOM JIESITENIbHOCTH B C/X OpraHu3aIu-
X C IPOYUMH CyOBEKTaMH PhIHKA
- OLICHKA BOBJICYCHHOCTH B MPOLIECCHI PealTH-
CoTpyaHuKHU
. 3aIMU COLHAIBHO-ITUYECKOT0 MAPKETHHTA B 3,7
C/X OpraHu3aIuii
OpraHM3aIHAX
- CpaBHMTEIIbHAS OLICHKA YPOBHS peasii3aluu
AKXIHOHEPBI COLIMANTbHO-3THYECKOT0 MapKEeTHHIa B Opra- 35
¢/X opraHu3auui HHU3AIHAX C IPOYUMH CyOBEKTaMH PhIHKA ’
TOBApOB H YCIIYT
- OLICHKA TEKYILIETO YPOBHS pean3aluu
[Mokynarenu COLIMANTbHO-3THYECKOTO MapKETHHTIA B 2,8
OpraHU3aIHsIX
B memsx ymryGneHHOro — McCIeNOBaHMSA pe3yJbTaToOB OINpOca B paspes3e IPyIN PecroH-
CTPYKTYpbl IPHOPUTETHOCTH COLMAIBHOW Jes- JICHTOB (3aMHTEPECOBAHHBIX CTOPOH) M BhIJIEJICH-
TENILHOCTH B CEJIbCKOXO3SMCTBEHHBIX OpraHU3a- HBIX HalpaBJICHUH OLCHKH, (HOPMATH3YIOLINX
USIX HAaMH TPOBEAEH JUCIIEPCHOHHBIA aHaJIN3 coziepXKaHKe 3a7a4 uccienoBaHus (Tadm. 4).

Tabnuna 4 — Pe3ynbrarThl JUCHEPCHOHHOTO aHAIK3a OLEHOK PEAU3AINU CONUATBHO-3THUECKOTO
MapKETHHTa B CEIbCKOXO3SMMCTBEHHBIX OPraHU3aIMAX B pa3pese IPYIIl 3aMHTEPECOBAHHBIX CTOPOH IMPHU
3HAYMMOCTH Pa3IUuuil MeX Iy rpynnamu pecrnorieHToB p = 0,00

Table 4 — Results of the Analysis of Variance (ANOVA) of Scores for the Implementation of
Socio-Ethical Marketing in Agricultural Organizations, Broken Down by Stakeholder Groups, with
Significance of Differences Between Respondent Groups p = 0.00

HanpagieHus OIeHKH CONUANTBHO-3THYECKOTO .
Merton ananu3za Kpurepuii
MapKeTHHTa
OneHKa TeKyIero ypoBHs peanmsarun conuanpao- | Kpackena-Yommca | K-V: H (3,N160) =38,1
STU4ECKOro MapKeTHHIa MenuanHbli TecT XHW-kB.(3) = 25,5
PerpocekTiBHAs OLEHKA JUHAMUKH YPOBHS Kpackena-Yommca | K-Y: H (3,N160) =34,1
peanu3aiuu COruagIbHO-3TUIECKOTO0 MapKEeTHHTa MeqManHbIi TecT XU-ks.(3) = 19,0
OxuiaeMas TMHAMHKA YPOBHS pean3aiyuy Kpackena-Yommuca | K-V: H (3,N160 ) =34,6
COIUAIIBHO-DTUYECKOI'0O MAPKETUHTa MeﬂHaHHBIﬁ TECT XI/I_KB(3) = 13,3
OleHKa OTOXKIECTBICHHUS 00beKTa ucchenosanus ¢ | Kpackenma-Yommca | K-Y: H (3,N160) =45,2
peanuzanuen coluanbHO-3TUYECKOT0 MAPKETUHTa MeauaHHbI TeCT XU-kB.(3) = 34,2
CpaBHuUTENbHAS OLIEHKA YPOBHSI pealli3aluu Kpackena-Yommca | K-V: H (3,N160) =41,3
COLMATEHO-3THYECKOTO MapKETHHTa MeauaHHbI TeCT XU-kB.(3) = 21,5
JlanHBIC, TpEeCTaBICHHBIC B Tabmue 4, CBU- 3aBepIaroiuM ~ 3TaloM  aHAIUTHYECKOTO
JIETENIbCTBYIOT, YTO 10 BCEM BBIJEICHHBIM WCCIIeIOBAaHUSI TIEPBUYHBIX PE3YJIBTATOB OMPOCa
HAIPaBJICHUSIM OIICHKH B OpTaHU3aIUsIX HaOJIFo- BEICTYITAET  XapaKTePHCTUKA  pacHpeciICHHS
JAIOTCS CTAaTHCTUYCCKUE 3HAYUMBIC Pa3IHUYUs OTBETOB BCEX TIPYII PECHOHJEHTOB B paspese
MEXy paHTaMHU BHICTABJICHHBIX OIICHOK B pa3pe- YacTHBIX 3a/1a4 HCCJICIOBAHHS, PE3yJIbTaThl KO-
3€ rpyIN pECIOHEHTOB. TOPO¥ MPECTABICHBI HA PUCYHKE 3.
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Puc. 3 — PacmpesiesieHie OTBETOB BCEX TPYIIN PECIIOH/ICHTOB B pa3pe3e YaCTHBIX 33724
MCCIIEIOBAHUS TIPHOPUTETHOCTH COLUATIBHO-3THIECKOTO MAPKETHHTA B CENTbCKOXO3SIHCTBEHHBIX
opraHuzanusx, %
Fig. 3 — Distribution of Responses from All Respondent Groups by Specific Research Objectives
Regarding the Priority of Socio-Ethical Marketing in Agricultural Organizations, %

PesynbraThl HCCIIEA0BaHUS, IPEICTABICHHbIC
HAa PUCYHKE 3, CBHICTENBCTBYIOT, YTO HAHUOOIb-
miasi J10Jsl MOJHOCTBIO OTPHULIATEIBHBIX OTBETOB
pecnionieHTOB (8,8%) COOTBETCTBYET OILIEHKE UX
BOBJICUCHHOCTH B PEAIU3ALMI0 COLUATIBHON Jes-
TEJIbHOCTH B CEJIIHLCKOXO3SIMCTBEHHBIX OopraHusa-
uusix. [lo HaleMy MHEHHIO, 3TOT (DaKT sABIsETCS
3aKOHOMEPHBIM, TOCKOJIbKY KaK  [OKa3aiu
MPEABIIYIIAE ATAIlbl aHAIW3a, CAMOOTOXKICCTB-
JICHHE C pealiu3alueil COIMAIbHON AesATeIbHO-
CTHU B OpraHu3anuiax B GOHBIHeﬁ CTCIICHU Xapak-
TEPHO JJIsl paOOTHUKOB U aKIIMOHEPOB OpraHU3a-
LW, a He JUIs 00CITy)KMBaeMOTO HaCeJICHHs, HU3-
Kasi OIleHKa KOTOporo (puc. 2) W TOCTYXKuia
MPUYHHO#M MPOSIBICHUS] OTMEUEHHON TeHICHIINY.

B cBoro ouepenb, HaumboJee BBICOKas
JIOJIS  MOJHOCTBIO  TIOJIOKHUTENBHBIX  OTBETOB
pecrionneHtoB  (23,1%) HaOmomaercss 1pH

XapaKTEPUCTUKE CPAaBHUTEIBHON OLIEHKH YPOBHS
peanu3aniy COUUAIBHONW NEATENBHOCTH B CEllb-
CKOXO3SIIICTBEHHBIX OpraHU3alUsiX C IPOYUMHU
cyObekTaMu pbelHKa TOBapoB M ycuyr. [lo Harmre-
My MHEHHIO, 3TO 3aKOHOMEpHas TEHICHLUS,
oObscHsIeMas: OOLIECTBEHHBIM NPU3HAHUEM CO-
OUAIbHOW JEATEIbHOCTH OpPraHU3alli, a TakxkKe
YPOBHEM KOPIIOPaTUBHOM KYJIBTYPEI U OPMHUPO-
BaHUSl COOTBETCTBYIOIEH HICONOTHH, BKIIOYas
COLIMAJILHO OPUEHTHPOBAHHBIE IPUHIUIBI U LIEH-
HOCTH  IPEAIPUATHH  arpOIpOMBIIIEHHOTO
KOMILIEKCA.

J1s1 XapakTepUCTUKM CTaTUCTUYECKOM 3Ha-
YUMOCTU PA3JIMUUIl OLEHOK B Pa3pe3e 4aCTHBIX
3a[a4 UCCIIeOBaHMs MPUOPUTETHOCTH COLHAIIb-
HO-3THYECKOTO MapKeTHHIa B OPraHM3alusaX
HaMH HCHOJb30BAJCS PAHIOBBIA UCIEPCHOH-
HBIH aHanu3 (Tadi. 5).

Tabnuma 5 — Pe3ynsTaThl IUCIIEPCHOHHOTO aHAIM3a OIIEHOK COIHMANBHO-3THIECKOTO MApKETHHTA B
CEIbCKOXO3SMCTBEHHBIX OPTaHU3aIMAX B Pa3pe3e YaCTHBIX 3a]a4 HCCITeTOBAHUS

Table 5 — Results of the Analysis of Variance (ANOVA) of Socio-Ethical Marketing Scores in
Agricultural Organizations, Broken Down by Specific Research Objectives

N Cpennnii | Cymma CrangapTHoe
HanpasiieHus OIEHKH COIUATBHON JACITEIbHOCTU Cpennee
panr paHToB OTKJIOHEHUE
Ouenka TEKYIIETO yPOBHS PEaTH3AIIMH COLHUAb- 2.9 462.0 3.4 1.1
HOU OCATCIBbHOCTU
P TICKTUBHAs HK HNHaAMUKHN BHS -
eTpocme ast OlEHKa JIMHa ypo pea 3.0 482.5 3.5 1.1
JIM3aI[UH COLMAILHON AeATEILHOCTH
OxugaeMas JIMHAMHKA YPOBHS PEaM3aIIMH COLH- 3.0 4735 35 1.1
AJIbHOU ACSATCIBHOCTHU
HK TOXK TBJICHUS 'BbEKTA U BaAHUS
O1eHKa oTo JlecTBIe 00 €KTa HCCIIe/0Ba c 3.0 478.5 3.4 12
peam3anuei CoOMUaIbHON A TEIbHOCTH
CpaBHHTETbHAS OLICHKA yPOBHS PeaTH3aIIuH COLH- 3.1 503.5 35 12
AJIbHOU ACSATCIBHOCTHU
ANOVA xu-xBag. (N=160,cc=4)=29
3HAYNMOCTb PA3ININi MEXAY HAIIPAaBICHUSIMU <0.58
OLICHKU p >
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B cootBercTBHM € pe3ynbTaTaMH ANUCIEPCH-
OHHOTO aHaJIM3a OICHOK COIMAIBHON AEATEIb-
HOCTH B OPr'aHU3alMUsAX MBI MOXEM T'OBOPUTH 00
OTCYTCTBUM 3HAUUMBIX Pa3IMUUil B BBIJCIEHHBIX
HaINpaBJIEHUSAX OLIEHKU, COOTBETCTBYIOIIUX 3a]1a-
9aM UCCIIeIOBaHHUS.

B pamkax pemieHuss IONMONHUTEIBHOU 3ana-
YN WCCIENOBAaHMSA, CBS3AaHHOW C HW3y4YCHHEM
CTPYKTYpbl ~ TPHOPUTETHOCTH  COIMAJIBbHOU
JEATCIIBHOCTH W BO3MOXKHOCTH HCIIOJIB30BaHUS
KOHLICMIIINY COLUAIBHO-ITUYECKOT0 MapKeTHHIa
U YCTAaHOBJICHHMS 3HAUYUMBIX 3aBUCUMOCTEH
MEXAy €ro 3JeMEeHTaMM, HaMH ObUI HCIIOJIB30-
BaH METOJ JIOTIMHEWHOro aHaiu3a TaOJuIl
COMPSKEHHOCTH.

Jlns cHYWOKEHHS pa3MEPHOCTH HCIIONIB3yEMBIX
JAHHBIX KOJIMYECTBEHHbIEC PE3YIbTAThl IPOBE/ICH-
HOTO OIpOca, MPEACTABICHHBIE B MOPAIKOBOH

IIKaJle U3MEPCHUH, OBUTH MpeoOpa3oBaHbI B Ka-
YECTBEHHbBIC JIaHHbIE, TPECTABICHHbIE B HOMHU-
HanbHOW mkazne. [Ipu 3TOM anroputM mpeobOpa-
30BaHU MpeIyCcMaTpUBal TIPHUCBOSHHE Tpaja-
WU «BBICOKHI YPOBEHb IOIJIEPKKH COIUAIB-
HOW JEATENFHOCTY» OTBETaM PECIIOHICHTOB,
UMEIOIUM 4 Win 5 0al0B MO MOPSAIKOBOH IIKaje
U MIPUCBOCHUE TPaJallii «CTaHAAPTHBINA YPOBEHD
MOAJIEPKKH COIMAIBHON JIeATEIbHOCTH» OTBe-
TaM PECIOHICHTOB MMeEIomuM 1,2 wmu 3 6anoB
10 MOPSIAKOBOM HIKAJeE.

Hcnonb30BaHre HOMUHAJIBHOW LIKAJIbl U3MeE-
peHuid IS MpeCTaBICHHUS HMCIIONB3YeMBIX JaH-
HBIX IIO3BOJIWJIO IOCTPOUTH TaOIHIy MHOXKe-
CTBEHHBIX OTKJIMKOB, XapaKTEPU3YIONIYIO pac-
NpeeficHue PECMOHJIEHTOB IO BUIAM OLEHKU
COILIMAJIbHO-3TUYECKOI0 MapKEeTHHIra B OpraHu3a-
nusx (Tabm. 6).

Ta6n1x1ua 6 — Pacnpez[eneHI/Ie PECIIOHACHTOB IO YPOBHIO HNOAACPIKKU COLUAIBHO-3TUYCCKOI'O

MapKETHHIa B CEIIbCKOXO3SHCTBEHHBIX OpraHn3anuax

Table 6 — Distribution of Respondents by Level of Support for Socio-Ethical Marketing in

Agricultural Organizations

Ornenka Tekymero | PerpocnexkTus- Orenka Ornenka CpaBHUTENNbHAS OLIEHKA Beero
COCTOSHUS Has OILICHKa HepCHeKTI/IB BOBJICUCHHOCTH B C
B B B B 18 3 21
B B B C 5 1 6
Bcero 23 4 27
B B C B 4 5 9
B B C C 3 1 4
Bcero 7 6 13
B C B B 6 6 12
B C B C 2 4 6
Bcero 8 10 18
B C C B 6 5 11
B C C C 4 4 8
Bcero 10 9 19
C B B B 6 5 11
C B B C 6 6 12
Bceero 12 11 23
C B C B 5 1 6
C B C C 12 5 17
Bceero 17 6 23
C C B B 4 2 6
C C B C 5 4 9
Bcero 9 6 15
C C C B 2 7 9
C C C C 1 12 13
Bcero 3 19 22

B — BbICOKMI ypOBEHb NOJJEPKKU COLMUAIBHO-3TUYECKOTO MAapKETHHIA B CEIbCKOXO3HCTBEHHBIX

OpraHu3alui;

C- CTaHHapTHLIﬁ YPOBEHb NOAACPIKKHU COLUAIIBHO-3TUYCCKOI0O MAapKETUHT'a B CEIIbCKOXO03SIHCTBEHHBIX

OpraHu3anuit

Xapaktepusyss WH(POPMAILHIO, MPEICTABICH-
Hyl0 B Ta0mune 6, MOXHO OTMETHTH, 4TO
HamOoipmasgs aOCoNIOTHAS BEJIWMYHMHA YacTOT
HaOJIOMaeTCsl TpPH TOJSAPHBIX CHUTYAIUsIX UL
BBICOKOI'O ypOBHH HOII}Iep)KKI/I COHHaJ’IBHOﬁ
ACATCIBbHOCTH HpI/I TITIOJIOKUTCIBbHBIX 3HAYCHUAX

161

CpPaBHUTENILHON OLEHKH W JJs CTaHJApPTHOIO
YPOBHS THOJAEPX KU NMPU OTPULIATEIbHBIX 3HAYE-
HUSX CPAaBHUTEIHHOW OIICHKU COLMAIbHOU Jes-
TEIHLHOCTH CEJIbCKOXO35ICTBEHHBIX OPTaHU3AITHH.

Hcrnonb3oBaHne B KauyecTBE TPEIUKTOPOB
JIOTJIMHENHOM MOJIENHU B3aUMOJEUCTBUSA
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BBIJCICHHBIX HaMU IIITH  BHIOB  OLICHKH COIMAJILHO-3TUYECKOI0 MapKETHHIa B OpraHu3a-
MPUOPUTETHOCTH  COLMAIBHON  JESTENbHOCTH UsX OOYCJIaBIMBAaET MPHHATHE MHOTOGaKTOp-
U BO3MOXHOCTH  peanu3aluy  KOHLENLUH HOM HACBIIIIEHHON MOJENN B KadecTBE 0a30BOIi.

Tabmuna 7 — Pe3ynbraThl TeCTHPOBAaHHS JIOTJIMHEHHON MOJEIM NPHOPHUTETHOCTH COLHMAIBHOW
JeSITeIbHOCTH U BO3MOXKHOCTU HCIIOJIb30BaHMS KOHIIETIIUM COLMAJIbHO-3TUYECKOTO MapKEeTHHIa B
CENIBCKOXO3SMCTBEHHBIX OPTaHU3AMAX

Table 7 — Results of Testing the Log-Linear Model of the Priority of Social
Activities and the Feasibility of Using the Socio-Ethical Marketing Concept in Agricultural
Organizations

COCTAB MOJIEJIU

DaxTopsI Yncno rpagami O1neHnuBaeMoe )IBXX(l)aK- OreHuBaeMoe quI:IPeX(lJaK-
TOpPHOE B3aUMOJCHCTBUE | TOPHOE B3auMoJeicTBUe
OreHka TeKymero 2 X X
COCTOSIHUSA
PetpocnekTuBHas oLieHKa 2 X
Or1ieHKa MepCIEeKTHUB 2 X
O1ieHKa BOBJIEYEHHOCTH X
CpaBHUTENbHAS OLICHKA 2 X
TECTHMPOBAHME MOJIEJIN
Kpurepuii 3HaueHue df p
Xu-kBazapart [Tupcona 6,9 14 0,94
Xu-KBagpaT MaKCUMallb- 6.8 14 0,94
HOTO TPaBIONoxo0us
CokpanieHrue pasMepHOCTH MOJENHU, TO €CTh peanu3anyy COLUAIBHOW AEATENbHOCTH CEllb-
Iepexos OT HACHILEHHON K HEHACBHIIEHHON MO- CKOXO3SIICTBEHHBIX OpPraHM3allUil IMOBBIIIAET €€
JIeNTd, OCYIIECTBIUIOCh HAMH Ha OCHOBE KpHTe- TEKYIYI0 OIIEHKY, YTO CIHOCOOCTBYET PELICHHIO
pus Xu-kBanpat ITupcona n Xu-kBanpar Makcu- 3aJa4  COLMAILHO-3TUYECKOTO  MapKETHHra,
MaJbHOTO TpaBaononobus. PesynpraTsl mocie- HaTpaBJICHHBIX, KaKk ObUIO yKa3aHO BBIIIE, Ha
JIOBAaTENFHOTO Tepebopa B XOJAE YIPOIIEHHS PpabOTHHUKOB M aKI[MOHEPOB CEIBCKOXO3SHCTBEH-
HACBILEHHOW JIOTJIMHEMHONW MOJAENM NOoKa3ajH, HBIX IPEINpUATHI.
YTO ONTUMAIILHON ABISIETCA MOAEIb, BKIIOUYAIO- B cBoto ouepens, BeIEICHHAas MHOTO(AKTOP-
masi OJHO JABYX(aKTOpHOE B3aHMOJICHCTBHE Hasl 3aBUCHMOCTh OOYyCIIaBIIMBAET BO3MOXHOCTh
OLIGHKH TEKYIIEro COCTOSHUS COLMAIbHOHN Jes- UCTIONB30BaHUSl B NPAKTUKE YNpPaBJICHUS Mpe]-
TETbHOCTH M BOBJICUCHHOCTH B €€ IPOLECCH U MPUATUSAMH arpONPOMBIIUIEHHOIO CEKTOpa 3KO-
OJTHO 4eThIpeX(haKTOPHOE B3aNMOJACHCTBUE MEXK- HOMHUKHM  KOHLEMIMM  COLMAIBHO-3THYECKOTO
Iy TEeKylLled OLEHKOH, PETPOCIEKTUBHOM OLECH- MapkeTuHra. Tak, pyKOBOJAUTENIU yKa3bIBalOT Ha
KOH, OLIEHKOM IIEpCHEKTUB U CPABHUTEIbHOM CTPaTErM4eCKy0 3HAYUMOCTb COLIMAIBHO OTBET-
OILICHKOH COLIMANbHOM e TENbHOCTH. CTBEHHOTO IMOBEJACHHA M «BUIAT» B HEH
PesynbraTel TeCcTHpOBaHUS IpelIaraeMoil UCTOYHHUK JOMOJHUTEIbHBIX KOHKYPEHTHBIX Ipe-
MOJIETIM TI0OKa3aJld, YTO OHa sIBJIsieTcsl Hamboiee UMyHIECTB. [IOMONHUTENBHBIM MOTHBOM IIpH
IIPOCTON M3 COBOKYIMHOCTH aJ€KBaTHBIX MoJe- peanuzany MPo(EeCCHOHAIBHON JEATeIbHOCTH
JIeH, OIHCHIBAIONIUX paclpeielleHue PeCOHACH- pabOTHHKaMHU OpraHu3auuii siBisieTcss GakT ux
TOB IO TMPHOPUTETHOCTH COIMAIBHOM AeATelNb- BOBJICYCHHOCTH B TEKYIIYIO COLMAIBHO OPHEH-
HOCTH B CeJIbCKOXO3HCTBEHHBIX OpPraHM3aIMIX. THPOBaHHYIO NeSITeTTbHOCTD. AKINOHEPHI
I[Ipy >TOM KadecTBO MOJENH XapaKTepU3YIOT MPHU3HAIOT Ba)KHOCTh M 3HAYMMOCTH COIMAIBHOM
rpaduky pacupeesieHns HaOJIIoAaeMbIX U 1010~ OpUEHTAUN  JAEATENIbHOCTH KOMIIAHUH MpHU
THAHHBIX YacTOT, & TAK)KE MOJOTHAHHBIX YaCTOT peanu3anuy Kak TeKylleH, Tak U MNepCleKTUBHOM
U OCTAaTKOB, NIPE/ICTaBICHHbIE HA PUCYHKE 4. JIESITENIBHOCTH. A MOTOMY CUMTAeM aKTyalbHbIM
BuzyanbHbIi aHamM3 1aHHBIX (pHc. 4) M03BO- U BO3MOXKHBIM, C TOYKH 3pPEHUS TOTOBHOCTH
JISET cAeNaTh BBIBOJ O TOM, YTO HaOJIro/aeMble 1 MEHEeKMEHTa, paOOTHUKOB 1 aKIMOHEPOB Ipe-
pacueTHbIE YacTOTHI PACIpPENEICHUsI XOPOIIOo OPHUATHI arpONPOMBIIIJICHHOTO KOMIUIEKCa K
COTJIACOBAHBI MEXIy COOOW, a OCTaTOYHEIC WCTIONB30BAaHUI0 B  TPAKTHKE  YIPaBICHUS
4acTOTHl MPEACTaBIAIOT co00il  ciryuaifHbIe WHCTPYMEHTOB COIMAIBHO-3THYECKOTO MapKe-
BEJIMYUHBI C HYJEBBIM CpPEIHUM 3HAYECHHEM. TUHTa KaK HCTOYHHKA KOHKYPEHTHBIX NpEHMY-
ConepkaTenbHas UHTEpIpETalMs NIpeiaraeMoi HIECTB «BBICOKOTO TMOPSIIKa», HHCTPYMEHTA BIIH-
MOJIEIN T03BOJIIET TOBOPUTH, YTO IMOBBIIICHUE SIHUSL Ha PEemyTaluio, UMHIXK, KOHKYPEHTOCHO-
BOBJICUCHHOCTH pabOTHHUKOB, AaKIMOHEPOB U COOHOCTP B OINEPATHMBHOW W CTpaTerHuecKon
0o0CTy)KHBaeMOT0  HacelleHHs B IIPOILeCC JIESITETBHOCTH.
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OKOHOMUYECKHE HAYKH

Observed versus Fitted Frequencies
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Puc. 4 — Pactipenenenune HaOIIOAaeMBIX, TOJOTHAHHBIX YAaCTOT M OCTAaTKOB JIOTJIMHEHHON
MOJIENIH IPUOPUTETHOCTH CONMAIBHO-3THYECKOTO MAPKETHHTA H BO3MOXHOCTH PEaTN3allii B
CEJIbCKOXO03SHCTBEHHBIX OPraHU3aIHIX
Fig. 4 — Distribution of Observed, Fitted Frequencies, and Residuals of the Log-Linear Model
for the Priority of Socio-Ethical Marketing and the Feasibility of Its Implementation in
Agricultural Organizations

BeiBoabl. B pamkax Hamiero uccienoBaHUs
J0Ka3aHa OOBEKTUBHAS TOTOBHOCTH M BO3MOXK-
HOCTb HCIIOJIb30BaHUS B NPAKTUKE YIPaBJICHUS
CEJIbCKOXO3SUCTBEHHbIMU NPENIPUITUAMU ben-
TOPOACKOH 00JacTH KOHIEMIHU COIHaJIbHO-
3TUYECKOIO0 MAapKETHUHIa U COOTBETCTBYIOLIUX
HHCTpYMeHTOB. CymecTByeT 3aKOHOMEPHOCTD,
ONpeeNomas 3aBUCHMOCTb 3HAYMMOCTH MpO-
LIECCOB U PE3YIbTATOB COLMANBHOM JESITEIbHO-
CTH Ul 3aUHTEPECOBAHHBIX CTOPOH B COOTBET-
CTBUU C UX IOJOKEHUEM B CUCTEME YIIPaBICHUS
CENIbCKOXO034MCTBEHHBIMU OpraHu3anusamu. Pas-
JIM4Msl B OLIEHKAX COLUAIBHON JEeATENbHOCTH
MeXJy pabOTHHKaMH, aKIHOHEPaMU M TOKyIIa-
TEIAMU CTATUCTUYECKU 3HAYUMBI U IIPOSBIAIOT-
cs B CIEAYIOILEM: Al PyKOBOAUTENEH CeNnbCKo-
XO3AHCTBEHHBIX OpraHU3alUii MPUOPUTETHOCTD
HCIOJIb30BaHUs B IIPAaKTUKE YIPABICHUS UH-
CTPYMEHTOB COLIMAJIbHO-3TUYECKOI0 MapKETUHIA
HanboJiee SBHO MPOSIBIISETCS B OIEHKE MEepPCIeK-
THUB €T0 UCIOJb30BAHUS B IIPAKTUKE yIPABICHUS
U TIOJIOXKUTEIbHOM CpPaBHUTENBHON XapaKTepH-
cTHKe (KOHKYPEHTOCHOCOOHOCTH) C IPOYUMH
y4JacTHUKaMH PHIHKA. J{J1s1 paOOTHUKOB K€ Cellb-
CKOXO3SHCTBEHHBIX  OpraHM3aluii  Haumboiee
IIPUOPUTETHBIM ACIIEKTOM BOCIPUATHUSA COLUANb-
HO-3TUYECKOIO MApPKETUHIA  BBICTYNAeT UX
BOBJIEYEHHOCTh B  IPOLECCHl  COLMAIBHOI
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JleATeNbHOCTU. JIJIsl aKUMOHEpOB XapaKTepHa
BBICOKAsl CpaBHUTEJbHAas OLEHKa peau3aluu
WHCTPYMEHTOB COIMaIbHO-3MMYECKOTO MapKe-
THHTA B CEJIbCKOXO3SUCTBEHHBIX OPTaHU3AIIHIX B
COIMOCTABJICHUU C MPOYUMHU CyOBEKTaAMH XO3Sii-
CTBOBaHUS. YJIOBJIETBOPEHHOCTh TMOKyMHaTesen
peanuzanueit HHCTPYMEHTOB COIAJIBHO-
SMUYECKOT0 MapKETHHra HanOojee SBHO MPOSB-
JISieTCSl B OLIGHKE TEKYLIEH AESITeIbHOCTH Celb-
CKOXO3SIIICTBEHHBIX OpraHuzauuid. OTpuuaTenb-
HOE BOCHPHSATHE COIMAJIHHOW JAESTeILHOCTH B
OoJpIIIel CTETIEHN COOTBETCTBYET HU3KOM OIICH-
K€ BOBJICYEHHOCTH B pealTHM3aIMI0 TaKOBOW B
OpraHU3aIUAX; TOJOXKUTEIBHOE BOCTPHUSATHE
COOTBETCTBYET BBICOKOW CPaBHHUTEJIBHOMN OLIEHKE
YPOBHS peajiu3allud UHCTPYMEHTOB COLMAIBLHO-
SMUYECKOr0 MApKETHHIa B CEJIbCKOXO3SHCTBEH-
HBIX OpPraHH3alUAX C MPOYUMH CYOBEKTaMH
peiaKa. CTpyKTypa B3aUMOCBSI3U OIICHOK BO3-
MOYXHOCTH M TOTOBHOCTHU Peau3aliy B MPAKTH-
K€ yMOpaBleHUS KOHIEIIHUA COIUAIbHO-ITH-
YECKOTO MAapKeTHHTa BKIIOYAET ABYX(HaKTOPHOE
B3aUMOJICHCTBUE OLIEHKM TEKYLIET0 COCTOSHUS
COLIMAIbHOM JESATEIHbHOCTA M BOBJIICYCHHOCTH B
ee TMPOIIECCHl M YETHIPEX(PaKTOPHOE B3aUMOJICH-
CTBUE MEXAY TEKYLIEH, pETPOCIEKTUBHOM, CpaB-
HUTEJIBHOM OLICHKOM M OLIEHKOW II€PCIEKTUB
COIMAJIbHOM JeATCIBHOCTH.
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